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Jerry D. Hendrix AT&T Florida T: 850-577-5550
at&t Vice President 150 South Monroe St. F: 850-224-5073
Regulatory Relations Suite 400 Jerry.Hendrix@att.com
Tallahassee, FL 32301 www.att.com

March 16, 2007

Beth Salak, Director

Competitive Markets and Enforcement
Attn: Tariff Section

2540 Shumard Oak Boulevard
Tallahassee, Florida 32399-0850

Dear Ms. Salak:

Pursuant to Florida Statute 364.051, attached for filing with the Commission are the following pages of
BellSouth’s General Subscriber Service Tariff and Private Line Services Tariff:
General Subscriber Service Tariff

Section A2 - First Revised Page 35.5.19
- First Revised Page 35.5.19.1
- First Revised Page 35.5.19.2

Private Line Services Tariff
Section B2 - First Revised Page 71.77

- First Revised Page 71.78
- Original Page 71.78.1

The purpose of this filing is to provide for the Winning Rewards promation. This Special Promotion will
begin April 1, 2007 and end December 31, 2007.

Acknowledgment, date of receipt and authority number of this filing are requested.

Yours very truly,

Jerry D. Hendrix (mrs)
Regulatory Vice President

Q‘seo Proud Sponsor of the LS. Olympic Team
HO



Promotion Description

Winning Rewards (SM)

Overview

The Winning Rewards (SM) promotion is scheduled to begin on 04/01/2007 and end on
12/31/2007. Winning Rewards offers bill credits equal to a percentage of the eligible billing
included in eligible billing accounts (BTNs) enrolled in the promotion. It also offers free
installation and one (1) month free on new orders for qualifying services that bill to BTNs enrolled
in the promotion.

Promotion Specifics

BTN Enroliment:

Eligible Billing included in Eligible BTNs enrolled in the Promotion will receive Monthly Rewards
and Hunting Rewards, as those terms are defined below, (collectively, Rewards). Additionally,
certain Plan Options include an “Annual Bonus Reward.”

The promotion offers four (4) different types of Rewards:

1. MONTHLY REWARDS:

Monthly Rewards equal a percentage of customer’s monthly Eligible billing EXCEPT for Hunting
billing. The Monthly Reward is applied as a credit each month. Credit percentages vary based
on Contract Term and Pricing Option selected. Rewards will be paid in the form of credits in the
OC&C (Other Charges and Credits) section of the invoices of enrolled BTNs.

2. HUNTING REWARDS:

Hunting Rewards equal a percentage of customer’s monthly Eligible Hunting billing applied as a
credit each month. Credit percentages vary based on Contract Term and Pricing Option
selected. Rewards will be paid in the form of credits in the OC&C (Other Charges and Credits)
section of the invoices of enrolled BTNSs.

3. NEW SERVICE REWARDS:

New Service Rewards equal the Waiver of Installation Charges AND First Month’s Monthly
Recurring Charges on New Qualifying Services ordered during the term of the Agreement.
WAIVERS MUST BE REQUESTED ON THE NEW SERVICE ORDER. Qualifying Services
include: 1FBs/Business Plus lines, PBX Trunks, Centrex, PRI ISDN, MegaLink Family
(Channelized Megalink, Point to Point MegaLink, NARS, Channelized Trunks), Frame Relay,
Custom Calling Features, CrisisLink (with 3 Yr LOE only), and Hunting.

4. ANNUAL BONUS REWARD (with two and three year contracts only):

Annual Bonus Reward equals a percentage of customer’s total annual Eligible Billing IF Annual
Bonus Target is met or exceeded each year. Customer’s Annual Bonus Target amount will be
determined upon contract signature and will equal ninety percent (90%) of the Eligible Billing
initially enrolled in the promotion, multiplied by twelve (12). Evaluation of the Annual Bonus
Target amount will be made in the month following completion of each twelve (12) month period
for which customer is entitled to such reward. Only Eligible Billing of BTNs enrolled in the
promotion at the time of evaluation will be included. The Annual Bonus Reward will be credited
within sixty (60) days following the completion of each twelve (12) month period for which
Customer is entitled to such Reward. The Annual Bonus Reward will be credited proportionally to
the BTNs enrolled in the promotion at the time the credit is issued. The Annual Bonus Reward
will be paid in the form of credits in the OC&C (Other Charges and Credits) section of the enrolled
BTNs bills.

All BellSouth marks contained herein are owned by BellSouth Intellectual Property Corporation.
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Promotional Benefits:

--Monthly and Hunting Reward will begin within one (1) to two (2) billing cycles after the term
agreement has been signed and implemented. Applicable taxes and fees will be based on the
full retail price of all products and services that are billed. No taxes or fees will be added to the
monthly reward amounts given under this promotion.

--During the term of the agreement the customer will receive rewards in accordance with one (1)
of the following three (3) options:

Option A

- Customer must bill Monthly Minimum of seventy-five dollars ($75) in Eligible Billing each month
in order to receive Monthly and Hunting rewards for that month. Option A plans include New
Service Rewards for qualifying new service orders. Option A plans do not include an Annual
Bonus Reward.

- 12 Month Term: Monthly Reward = five percent (5%) of Eligible monthly billing (less Hunting
billing) capped at $1,687 per month. Hunting Reward = fifty percent (50%) of Hunting Charges.

- 24 Month Term: Monthly Reward = eight percent (8%) of Eligible monthly billing (less Hunting
billing) capped at $2,700 per month. Hunting Reward = seventy-five percent (75%) of Hunting
Charges.

- 36 Month Term: Monthly Reward = 10 percent (10%) of Eligible monthly billing (less Hunting
billing) capped at $3,370 per month. Hunting Reward = one-hundred percent (100%) of Hunting
Charges.

Option B
- Customer must bill Monthly Minimum of two-hundred fifty dollars ($250) in Eligible Billing each

month in order to receive Monthly and Hunting rewards for that month. Option B plans include
New Service Rewards for qualifying new service orders. Option B plans include an Annual Bonus
Reward.

- 24 Month Term: Monthly Reward = eight percent (8%) of Eligible monthly billing (less Hunting
billing) capped at $2,700 per month. Hunting Reward = seventy-five percent (75%) of Hunting
Charges. Annual Bonus Reward = three percent (3%) of customer’s total annual Eligible billing if
annual Bonus Target amount is met (capped at $10,935).

- 36 Month Term: Monthly Reward = twelve percent (12%) of Eligible monthly billing (less
Hunting billing) capped at $4,050 per month. Hunting Reward = one hundred percent (100%) of
Hunting Charges. Annual Bonus Reward = five percent (5%) of customer’s total annual Eligible
billing if annual Bonus Target amount is met (capped at $18,225).

Option C
- Customer must bill Monthly Minimum of five-hundred dollars ($500) in Eligible Billing each

month in order to receive Monthly and Hunting rewards for that month. Option C plans include
New Service Rewards for qualifying new service orders. Option C plans include an Annual
Bonus Reward.

- 24 Month Term: Monthly Reward = ten percent (10%) of Eligible monthly billing (less Hunting
billing) capped at $3,375 per month. Hunting Reward = seventy-five percent (75%) of Hunting
Charges. Annual Bonus Reward = three percent (3%) of customer’s total annual Eligible billing if
annual Bonus Target amount is met (capped at $10,935).

- 36 Month Term: Monthly Reward = fifteen percent (15%) of Eligible monthly billing (less
Hunting billing) capped at $5,062 per month. Hunting Reward = one hundred percent (100%) of
Hunting Charges. Annual Bonus Reward = five percent (5%) of customer’s total annual Eligible
billing if annual Bonus Target amount is met (capped at $18,225).

All BellSouth marks contained herein are owned by BellSouth Intellectual Property Corporation.
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Promotion Restrictions/Eligibility Requirements

Customer Eligibility:

The Promotion is available on a per BellSouth customer billing account (“BTN") basis to new or
existing BellSouth customers who subscribe to services reported by BellSouth as regulated in
accordance with the FCC's Part 32 Uniform System of Accounts (Regulated Services), and who
are billed by BellSouth on an aggregate monthly billing for all their BTNs in an amount between
seventy-five dollars ($75) and thirty-three thousand, seven hundred fifty dollars ($33,750) in
Regulated BST services.

BTN Eligibility:

BTNs that include Regulated Services pursuant to Contract Service Arrangements (CSAS) or
other BellSouth programs or promotions are not eligible for enroliment in the Promotion, with the
exception of BTNs that include services enrolled in the PRI Advantage promotion which are
eligible. All other BTNs that bill Regulated Services are eligible (“Eligible BTNs").

Billing Eligibility:

Billing for Regulated Services included in Eligible BTNs enrolled in the Promotion is eligible for
Promotion benefits (“Eligible Billing”); provided, however that billing for SMARTPath, E-911
Services, MetroEthernet, BellSouth Integrated Solutions (BIS), MemoryCall, and Inside Wiring is
not included in Eligible Billing and thus is not entitled to benefits under this Promotion. Benefits
will apply to the monthly billing for applicable recurring, non-recurring, and usage charges.
Eligible Billing shall not include taxes, late payment charges, charges billed pursuant to Federal
or State Access Service Tariffs, and charges collected on behalf of cities, municipalities or other
governmental entities (including, but not limited to, surcharges for 911 services and dual party
relay service).

--Subscribers must sign a 12, 24, or 36 month term agreement to participate in this promotion.
Customer understands that their signature on the term agreement constitutes the customer’s
enrollment in the promotion under the term election and the applicable tariffs; the signatory must
have authority to commit their company to the term election agreement.

--Contract must be signed within the promotional time period.

--Should Customer terminate the promotional Agreement without cause or all services with
BellSouth covered by this Promotion prior to the expiration of the selected Term, Customer must
reimburse BellSouth for all Rewards received prior to the date of such termination. These
charges will appear on Customer's final bill as a charge in the OC&C section. The application of
the charges pursuant to this section shall not affect the application of applicable termination
charges pursuant to the tariff or any other agreement.

--Customers currently participating under a BellSouth Small Business promotion may migrate to
this promotion without incurring any termination liability from the existing promotion if the
customer has twelve (12) months or less remaining under the existing term election agreement.

--Customers currently participating in the following Large Business promotions may migrate to

this promotion without incurring any termination liability if the customer has six (6) months or less
remaining under the existing term election agreement: Winning Rewards or Premium Rewards.

All BellSouth marks contained herein are owned by BellSouth Intellectual Property Corporation.
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BELLSOUTH GENERAL SUBSCRIBER SERVICE TARIFF
TELECOMMUNICATIONS, INC.
FLORIDA
ISSUED: March 16, 2007
BY: Marshall M. Criser 111, President -FL
Miami, Florida

A2. GENERAL REGULATIONS
A2.10 Special Promotions (Cont'd)
A2.10.2 Descriptions (Cont'd)
A. The following promotions are on file with the Commission: (Cont'd)

First Revised Page 35.5.19
Cancels Original Page 35.5.19

EFFECTIVE: April 1, 2007

Period
Area of Service Charges Waived Authority
Promotion
(DELETED)
BellSouth’s  Winning Rewards  Winning Rewards offers bill credits cqual to a percentage of the cligible billing included in eligible billing 04/01/2007
Service accounts (BTNs) cnrolled in the promotion. It also offers free installation and one (1) month frce on new orders to
Territory for qualifying services that bill to BTNs enrolled in the promotion. 12/31/2007
-- From Central
Office where Promotion Specifics
services are
available BTN Enrollment:

Al BellSouth marks contained herein and as set forth in the trademarks and service marks section of the BellSouth Tariffs are owned by BeliSouth Intellectual Property

Corporation.

Eligible Billing included in Eligible BTNs cnrolled in the Promotion will receive Monthly Rewards and

Hunting Rewards, as those terms arc defined below, (collectively, Rewards). Additionally, certain Plan Options

includc an “Annual Bonus Rcward.”
The promotion offers four (4) different types of Rewards:

1. MONTHLY REWARDS:

Monthly Rewards equal a percentage of customer’s monthly Eligible billing EXCEPT for Hunting billing. The
Monthly Reward is applicd as a credit cach month. Credit percentages vary based on Contract Term and
Pricing Option selected. Rewards will be paid in the form of credits in the OC&C (Other Charges and Credits)
section of the invoices of enrolled BTNs.

2. HUNTING REWARDS:

Hunting Rewards equal a percentage of customer’s monthly Eligible Hunting billing applicd as a credit cach
month. Credit percentages vary bascd on Contract Term and Pricing Option sclected. Rewards will be paid in
the form of credits in the OC&C (Other Charges and Credits) section of the invoices of cnrolled BTNs.

3. NEW SERVICE REWARDS:

New Service Rewards equal the Waiver of Installation Charges AND First Month’s Monthly Recurring Charges

on New Qualifying Services ordered during the term of the Agreement. WAIVERS MUST BE REQUESTED
ON THE NEW SERVICE ORDER. Qualifying Services include: 1FBs/Business Plus lines, PBX Trunks,
Centrex, PRI ISDN, McgaLink Family (Channclized MegaLink, Point to Point MegaLink, NARS, Channelized
Trunks), Frame Rclay, Custom Calling Fcatures, CrisisLink (with 3 Yr LOE only), and Hunting.

4. ANNUAL BONUS REWARD (with two and three year contracts only):

Annual Bonus Reward equals a percentage of customer’s total annual Eligible Billing IF Annual Bonus Target
is met or exceeded cach year. Customer’s Annual Bonus Target amount will be determined upon contract
signaturc and will cqual nincty pereent (90%) of the Eligible Billing initially enrolled in the promotion,

multiplied by twelve (12). Evaluation of the Annual Bonus Target amount will be made in the month following

completion of cach twelve (12) month period for which customer is entitled to such reward. Only Eligible
Billing of BTNs cnrolled in the promotion at the time of evaluation will be included. The Annual Bonus
Reward will be credited within sixty (60) days following the completion of cach twelve (12) month period for
which Customer is entitled to such Reward. The Annual Bonus Reward will be credited proportionally to the
BTNSs enrolled in the promotion at the time the credit is issued. The Annual Bonus Reward will be paid in the
form of credits in the OC&C (Other Charges and Credits) section of the enrolled BTN bills.

Promotional Bencfits:

--Monthly and Hunting Reward will begin within one (1) to two (2) billing cycles after the term agreement has
been signed and implemented. Applicable taxcs and fees will be based on the full retail price of all products
and scrvices that arc billed. No taxcs or fees will be added to the monthly reward amounts given under this
promotion.
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BELLSOUTH GENERAL SUBSCRIBER SERVICE TARIFF
TELECOMMUNICATIONS, INC.
FLORIDA
ISSUED: March 16, 2007
BY: Marshall M. Criser 111, President -FL
Miami, Florida

A2. GENERAL REGULATIONS
A2.10 Special Promotions (Cont'd)

A2.10.2 Descriptions (Cont'd)
A. The following promotions are on file with the Commission: (Cont'd)

First Revised Page 35.5.19.1
Cancels Original Page 35.5.19.1

EFFECTIVE: April 1, 2007

Period
Area of Service Charges Waived Authority
Promotion
DELETED)
BeliSouth’s Winning Rewards--During the term of the agreement the customer will receive rewards in accordance with one (1) of the

Scrvice Territory  (Cont’d)
-- From Central

Office where

services are

available

All BellSouth marks contained herein and as set forth in the trademarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property

Corporation.

following three (3) options:

Option A

- Customer must bill Monthly Minimum of scventy-five dollars (875) in Eligible Billing cach month in order
to reccive Monthly and Hunting rewards for that month. Option A plans include New Service Rewards for
qualifying new scrvice orders. Option A plans do not include an Annual Bonus Reward.

- 12 Month Term: Monthly Reward = five percent (5%) of Eligible monthly billing (less Hunting billing)
capped at $1,687 per month. Hunting Reward = fifty percent (50%) of Hunting Charges.

- 24 Month Term: Monthly Reward = eight percent (8%) of Eligible monthly billing (less Hunting billing)
capped at $2,700 per month. Hunting Reward = seventy-five percent (75%) of Hunting Charges.

- 36 Month Term: Monthly Reward = 10 pereent (10%) of Eligible monthly billing (less Hunting billing)
capped at $3,370 per month. Hunting Reward = onc-hundred percent (100%) of Hunting Charges.

Option B

- Customer must bill Monthly Minimum of two-hundred fifty dollars ($250) in Eligible Billing cach month in
order to reccive Monthly and Hunting rewards for that month. Option B plans include New Service Rewards
for qualifying ncw service orders. Option B plans include an Annual Bonus Reward.

- 24 Month Term: Monthly Reward = cight percent (8%) of Eligible monthly billing (less Hunting billing)
capped at $2,700 per month. Hunting Reward = seventy-five percent (75%) of Hunting Charges. Annual
Bonus Reward = three percent (3%) of customer’s total annual Eligible billing if annual Bonus Target amount
is met (capped at $10,935).

- 36 Month Term: Monthly Reward = twelve percent (12%) of Eligible monthly billing (Iess Hunting billing)
capped at $4,050 per month. Hunting Reward = one hundred percent (100%) of Hunting Charges. Annual
Bonus Reward = five percent (5%) of customer’s total annual Eligible billing if annual Bonus Target amount
is met (capped at $18,225).

Option C

~ Customer must bill Monthly Minimum of five-hundred dollars ($500) in Eligiblc Billing cach month in order
to reccive Monthly and Hunting rewards for that month. Option C plans include New Service Rewards for
qualifying new service orders. Option C plans include an Annual Bonus Reward.

- 24 Month Term: Monthly Reward = ten percent (10%) of Eligible monthly billing (less Hunting billing)
capped at $3,375 per month. Hunting Reward = seventy-five percent (75%) of Hunting Charges. Annual
Bonus Reward = three percent (3%) of customer’s total annual Eligible billing if annual Bonus Target amount
is met (capped at $10,935).

- 36 Month Term: Monthly Reward = fifteen percent (15%) of Eligible monthly billing (less Hunting billing)
capped at $5,062 per month. Hunting Reward = one hundred percent (100%) of Hunting Charges. Annual
Bonus Reward = five percent (5%) of customer’s total annual Eligible billing if annual Bonus Target amount
is met (capped at $18,225).
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OFFICIAL APPROVED VERSION, RELEASED BY BSTHQ

BELLSOUTH GENERAL SUBSCRIBER SERVICE TARIFF
TELECOMMUNICATIONS, INC.
FLORIDA
ISSUED: March 16, 2007
BY: Marshall M. Criser I11, President -FL
Miami, Florida

A2. GENERAL REGULATIONS
A2.10 Special Promotions (Cont'd)
A2.10.2 Descriptions (Cont'd)
A. The following promotions are on file with the Commission: (Cont'd)

First Revised Page 35.5.19.2
Cancels Original Page 35.5.19.2

EFFECTIVE: April 1, 2007

Period
Area of Service Charges Waived Authority
Promotion
(DELETED)
BellSouth’s Winning Rewards Promotion Restrictions/Eligibility Requirements
Service Territory  (Cont’d)
-- From Central Customer Eligibility:
Office where The Promotion is available on a per BellSouth customer billing account (“BTN™) basis to new or existing
services are BellSouth customers who subscribe to services reported by BellSouth as regulated in accordance with the
available FCC's Part 32 Uniform System of Accounts (Regulated Services), and who are billed by BellSouth on an

aggregatc monthly billing for all their BTNs in the amount between scventy-five dollars ($75) and thirty-

three thousand, scven hundred fifty dollars ($33,750) in Regulated BST services.

BTN Eligibility:

BTNs that include Regulated Scrvices pursuant to Contract Service Arrangements (CSAs) or other
BellSouth programs or promotions arc not cligible for enrollment in the Promotion, with the cxception of
BTNs that includc services cnrolled in the PRI Advantage promotion which arc cligible. All other BTNs

that bill Regulated Services arc cligible (“Eligible BTNs™).

Billing Eligibility:

Billing for Regulated Services included in Eligible BTNs enrolled in the Promotion is ¢ligible for
Promotion benefits (“Eligible Billing”); provided, however that billing for SMARTPath, E-911 Services,
MetroEthernct, BellSouth Integrated Solutions (BIS), MemoryCall, and Inside Wiring is not included in
Eligible Billing and thus is not entitled to benefits under this Promotion. Bencfits will apply to the
monthly billing for applicable recurring, non-recurring, and usage charges. Eligible Billing shall not
include taxcs, latc payment charges, charges billed pursuant to Federal or Statc Access Scrvice Tariffs,
and charges collected on behalf of citics, municipalitics or other governmental cntities (including, but not

limited to, surcharges for 911 scrvices and dual party relay service).

--Subscribers must sign a 12, 24, or 36 month term agreement to participate in this promotion. Customer
understands that thir signaturc on the term agreement constitutes the customer’s enrollment in the
promotion under the term election and the applicablc tariffs; the signatory must have authority to commit

their company to the term clection agreement.

--Contract must be signed within the promotional time period.

--Should Customer terminate thc promotional Agreement without cause or all services with BellSouth
covered by this Promotion prior to the expiration of the sclected Term, Customer must reimburse
BellSouth for all Rewards received prior to the date of such termination. These charges will appecar on
Customer's final bill as a chargc in thc OC&C section. The application of the charges pursuant to this
section shall not affect the application of applicable termination charges pursuant to the tariff or any other

agreement.

--Customers currently participating under a BellSouth Small Business promotion may migratc to this
promotion without incurring any termination liability from the cxisting promotion if the customer has

twelve (12) months or less remaining under the existing term election agreement.

--Customers currently participating in the following Large Business promotions may migrate to this
promotion without incurring any termination liability if the customer has six (6) months or less remaining

under the existing term clection agreement: Winning Rewards or Premium Rewards

g Belngv}lLﬂl marks contained herein and as set forth in the trademarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property
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BELLSOUTH PRIVATE LINE SERVICES TARIFF
TELECOMMUNICATIONS, INC.
FLORIDA
ISSUED: March 16, 2007
BY: Marshall M. Criser I11, President -FL
Miami, Florida

B2. REGULATIONS
B2.7 Special Promotions (Cont'd)
B2.7.2 Descriptions (Cont'd)

A.  The following promotions are on file with the Commission: (Cont'd)

First Revised Page 71.77
Cancels Original Page 71.77

EFFECTIVE: April 1, 2007

Period
Area of Service Charges Waived Authority
Promotion
(DELETED)
BeliSouth’s Winning Rewards Winning Rewards offers bill credits equal to a percentage of the cligible billing included in cligible billing 04/01/2007
Service accounts (BTNs) cnrolled in the promotion. It also offers frec installation and one (1) month free on new orders to
Territory for qualifying scrvices that bill to BTNs cnrolled in the promotion. 12/31/2007
-- From Central
Offices where Promotion Specifics
services are
available BTN Enrollment:

Eligible Billing included in Eligiblc BTNs enrolled in the Promotion will receive Monthly Rewards and
Hunting Rewards, as thosc terms arc defined below, (collectively, Rewards). Additionally, certain Plan Options

include an “Annual Bonus Reward.”
The promotion offers four (4) different types of Rewards:

1. MONTHLY REWARDS:

Monthly Rewards equal a percentage of customer’s monthly Eligible billing EXCEPT for Hunting billing. The
Monthly Reward is applied as a credit cach month. Credit percentages vary based on Contract Term and
Pricing Option selected. Rcewards will be paid in the form of credits in the OC&C (Other Charges and Credits)

section of the invoices of enrolled BTNs.

2. HUNTING REWARDS:

Hunting Rewards equal a percentage of customer’s monthly Eligible Hunting billing applied as a credit cach
month. Credit percentages vary based on Contract Term and Pricing Option sclccted. Rewards will be paid in
the form of credits in the OC&C (Other Charges and Credits) section of the invoices of cnrolled BTN,

3. NEW SERVICE REWARDS:

New Service Rewards equal the Waiver of Installation Charges AND First Month’s Monthly Recurring Charges
on New Qualifying Services ordered during the term of the Agreement. WAIVERS MUST BE REQUESTED
ON THE NEW SERVICE ORDER. Qualifying Services include: 1FBs/Business Plus lines, PBX Trunks,
Centrex, PRI ISDN, MegaLink Family (Channclized MegaLink, Point to Point MegaLink, NARS, Channelized
Trunks), Frame Relay, Custom Calling Features, CrisisLink (with 3 Yr LOE only), and Hunting.

4. ANNUAL BONUS REWARD (with two and threc year contracts only):

Annual Bonus Reward equals a percentage of customer’s total annual Eligible Billing IF Annual Bonus Target
is met or exceeded each ycar. Customer’s Annual Bonus Target amount will be determined upon contract
signature and will equal nincty percent (90%) of the Eligible Billing initially enrolled in the promotion,
multiplied by twelve (12). Evaluation of the Annual Bonus Target amount will be made in the month following
completion of each twelve (12) month period for which customer is entitled to such reward. Only Eligible
Billing of BTN enrolled in the promotion at the time of evaluation will be included. The Annual Bonus
Reward will be credited within sixty (60) days following the completion of cach twelve (12) month period for
which Customer is entitled to such Reward. The Annual Bonus Reward will be credited proportionally to the
BTNs enrolled in the promotion at the time the credit is issucd. The Annual Bonus Reward will be paid in the

form of credits in the OC&C (Other Charges and Credits) scction of the enrolled BTN bills.

Promotional Benefits:

--Monthly and Hunting Reward will begin within one (1) to two (2) billing cycles after the term agreement has
been signed and implemented. Applicable taxes and fees will be based on the full retail price of all products
and services that arc billed. No taxes or fees will be added to the monthly reward amounts given under this

promotion.

All BellSouth marks contained herein and as set forth in the tradermarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property

Corporation.
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BELLSOUTH PRIVATE LINE SERVICES TARIFF First Revised Page 71.78

TELECOMMUNICATIONS, INC. Cancels Original Page 71.78
FLORIDA
ISSUED: March 16, 2007 EFFECTIVE: April 1, 2007

BY: Marshall M. Criser III, President -FL
Miami, Florida

B2. REGULATIONS
B2.7 Special Promotions (Cont'd)
B2.7.2 Descriptions (Cont'd)
A. The following promotions are on file with the Commission: (Cont'd)

Period
Area of Promotion Service Charges Waived Authority
(DELETED)
BellSouth’s Winning  --During the term of the agreement the customer will receive rewards in accordance with onc (1) of the

Service Territory  Rewards  following three (3) options:
-- From Central (Cont’d)

Offices where Option A
services are - Customer must bill Monthly Minimum of seventy-five dollars ($75) in Eligible Billing cach month in order
available to receive Monthly and Hunting rewards for that month. Option A plans include New Scrvicc Rewards for

qualifying ncw scrvice orders. Option A plans do not include an Annual Bonus Reward.

- 12 Month Term: Monthly Reward = five percent (5%) of Eligible monthly billing (less Hunting billing)
capped at $1,687 per month. Hunting Reward = fifty percent (50%) of Hunting Charges.

- 24 Month Term: Monthly Reward = cight percent (8%) of Eligible monthly billing (less Hunting billing)
capped at $2,700 per month. Hunting Reward = seventy-five percent (75%) of Hunting Charges.

- 36 Month Term: Monthly Reward = 10 percent (10%) of Eligible monthly billing (less Hunting billing)
capped at $3,370 per month. Hunting Reward = one-hundred percent (100%) of Hunting Charges.

Option B

- Customer must bill Monthly Minimum of two-hundred fifty dollars ($250) in Eligible Billing cach month in
order to reccive Monthly and Hunting rewards for that month, Option B plans include New Scrvice Rewards
for qualifying new service orders. Option B plans include an Annual Bonus Reward.

- 24 Month Term: Monthly Reward = cight percent (8%) of Eligible monthly billing (less Hunting billing)
capped at $2,700 per month. Hunting Reward = seventy-five percent (75%) of Hunting Charges. Annual
Bonus Reward = threc percent (3%) of customer’s total annual Eligible billing if annual Bonus Target amount
is met (capped at $10,935).

- 36 Month Term: Monthly Reward = twelve percent (12%) of Eligible monthly billing (less Hunting billing)
capped at $4,050 per month, Hunting Reward = onc hundred percent (100%) of Hunting Charges. Annual
Bonus Reward = five percent (5%) of customer’s total annual Eligible billing if annual Bonus Target amount
is mct (capped at $18,225).

Option C

- Customer must bill Monthly Minimum of five-hundred dollars ($500) in Eligiblc Billing cach month in
order to receive Monthly and Hunting rewards for that month. Option C plans include New Service Rewards
for qualifying new service orders. Option C plans include an Annual Bonus Reward.

- 24 Month Term: Monthly Reward = ten percent (10%) of Eligible monthly billing (less Hunting billing)
capped at $3,375 per month. Hunting Reward = scventy-five percent (75%) of Hunting Charges. Annual
Bonus Reward = three percent (3%) of customer’s total annual Eligible billing if annual Bonus Target amount
is met (capped at $10,935).

-36 Month Term: Monthly Reward = fifteen percent (15%) of Eligible monthly billing (less Hunting billing)
capped at $5,062 per month. Hunting Reward = one hundred percent (100%) of Hunting Charges. Annual
Bonus Reward = five percent (5%) of customer’s total annual Eligiblc billing if annual Bonus Target amount
is met (capped at $18,225).

é.{lBellS.ouﬁmmksconminedhueinaMassetﬁxﬂlmmeuadelmdcsmdservicenmﬂssecﬁonoftheBeﬂSaﬂTariﬁ‘sareownedbyBellSouﬂxlmellecmaleeny
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OFFICIAL APPROVED VERSION, RELEASED BY BSTHQ

BELLSOUTH PRIVATE LINE SERVICES TARIFF Original Page 71.78.1
TELECOMMUNICATIONS, INC.

FLORIDA
ISSUED: March 16, 2007 EFFECTIVE: April 1, 2007
BY: Marshall M. Criser II1, President -FL

Miami, Florida

B2. REGULATIONS
B2.7 Special Promotions (Cont'd)
B2.7.2 Descriptions (Cont'd)

A. The following promotions are on file with the Commission: (Cont'd)

Period

Area of Promotion  Service Charges Waived Authority
BellSouth’s Service ~ Winning Promotion Restrictions/Eligibility Requirements ™)
Territory Rewards
-- From Central Offices(Cont’d) Customer Eligibility: ™)
where services are The Promotion is available on a per BellSouth customer billing account (“BTN™) basis to new or existing N
available BellSouth customers who subscribe to services reported by BellSouth as regulated in accordance with the

FCC's Part 32 Uniform System of Accounts (Regulated Scrvices), and who are billed by BellSouth on an

aggregatc monthly billing for all their BTNs in the amount between scventy-five dollars (875) and thirty-

threc thousand, scven hundred fifty dollars ($33,750) in Regulated BST services.

BTN Eligibility: (N}
BTNSs that include Regulated Services pursuant to Contract Service Arrangements (CSAs) or other ™
BcllSouth programs or promotions arc not eligible for enrollment in the Promotion, with the exception of

BTNSs that include services cnrolled in the PRI Advantage promotion which are eligible. All other BTNs

that bill Regulated Services are cligible (“Eligible BTNs™).

Billing Eligibility: ™)
Billing for Regulated Services included in Eligible BTNs enrolled in the Promotion is eligible for ™
Promotion benefits (“Eligible Billing”); provided, however that billing for SMARTPath, E-911 Services,

MetroEthemct, BellSouth Integrated Solutions (BIS), MemoryCall, and Inside Wiring is not included in

Eligible Billing and thus is not entitled to benefits under this Promotion. Benefits will apply to the monthly

billing for applicable recurring, non-recurring, and usage charges. Eligible Billing shall not include taxes,

late payment charges, charges billed pursuant to Federal or State Access Service Tariffs, and charges

collected on behalf of cities, municipalitics or other governmental entitics (including, but not limited to,

surcharges for 911 services and dual party relay service).

—Subscribers must sign a 12, 24, or 36 month term agrecment to participate in this promotion. Customer N)
understands that their signature on the term agreement constitutes the customer’s cnrollment in the

promotion under the term election and the applicable tariffs; the signatory must have authority to commit

their company to the term clection agrecment.

--Contract must be signed within the promotional time period. ™

--Should Customer terminate the promotional Agreement without cause or all services with BellSouth Ny
covered by this Promotion prior to the expiration of the selected Term, Customer must reimburse BellSouth

for all Rewards received prior to the date of such termination. These charges will appear on Customer’s

final bill as a charge in thc OC&C scction. The application of the charges pursuant to this section shall not

affect the application of applicablc termination charges pursuant to the tariff or any other agreement.

--Customers currently participating under a BellSouth Small Business promotion may migrate to this Ny
promotion without incurring any termination liability from the existing promotion if the customer has
twelve (12) months or less remaining under the existing term election agreement.

--Customers currently participating in the following Large Business promotions may migrate to this ™

promotion without incurring any termination liability if the customer has six (6) months or less remaining
under the existing term clection agreement: Winning Rewards or Premium Rewards

AllBellSwﬁmnﬂcsconhinedhereinandassetforﬂminthetmdenwksandservicemaﬂcssectionofheBellSmﬂTaﬁﬂ:saxeownedbyBellSouﬂxIntcllecmalPmperty



BELLSOUTH GENERAL SUBSCRIBER SERVICE TARIFFFirst Revised Page 35.5.190riginal Page-35-5-19

TELECOMMUNICATIONS, INC. Cancels Original Page 35.5.19
FLORIDA
ISSUED: March 16, 2007ISSUED:-March17.2004 EFFECTIVE: April 1. 2007EFEECTIVE:April- 22004

BY: Marshall M. Criser III. President -FLBY: Joseph-RLacher; President—EL
Miami, Florida

A2. GENERAL REGULATIONS
A2.10 Special Promotions (Cont'd)

A2.10.2 Descriptions (Cont'd)
A. The following promotions are on file with the Commission: (Cont'd)
Period
Area of Service Charges Waived Authority
Promotion
(DELETED)

BellSouth’s BellSeuth-2Q2004-SBS
Service Territory Frame-Relay b
- From Central Prometion
Office where
services are
available

kR

22



BELLSOUTH

TELECOMMUNICATIONS, INC.

ISSUED: March 16, 2007ISSUEB: Mareh1+7,-2004

FLORIDA

B

GENERAL SUBSCRIBER SERVICE TARIFFFirst Revised Page 35.5.190riginal Page 35519
Cancels Original Page 35.5.19

EFFECTIVE: April 1, 2007EFFECTHVE:-April-2; 2004

Y: Marshall M. Criser I1I, President -FLBY:Joseph-P—acher;-President—FL

Miami, Florida

Winning Rewards

Winning Rewards offers bill credits equal to a percentage of the eligible billing included in eligible 04/01/2007
bitling accounts (BTNs) enrolled in the promotion. It also offers free installation and one (1) to
month free on new orders for qualifying services that bill to BTNs enrolled in the promotion. 12/31/2007

Promotion Specifics

BTN Enrollment:

Eligible Billing included in Eligible BTNs enrolled in the Promotion will receive Monthly Rewards
and Hunting Rewards, as thosc terms arc defined below, (collectively, Rewards). Additionally,

certain Plan Options include an “Annual Bonus Reward.”

The promotion offers four (4) different types of Rewards:

1. MONTHLY REWARDS:

thly R, 1 rcentage of customer’s mon! ligi illi XCEPT for Huntin,
billing. The Monthly Reward is applied as a credit each month. Credit percentages vary based on
Contract Term and Pricing Option selected. Rewards will be paid in the form of credits in the
OC&C (Other Charges and Credits) section of the invoices of enrolled BTNs.

2. HUNTING REWARDS:
Hunting Rewards equal a percentage of customer’s monthly Eligible Hunting billing applied as a

credit each month. Credit percentages vary based on Contract Term and Pricing Option selected.
Rewards will be paid in the form of credits in the OC&C (Other Charges and Credits) section of the

invoigces of enrolled BTNs.

3. NEW SERVICE REWARDS:

New Service Rewards equal the Waiver of Installation Charges AND First Month’s Monthly
Recurring Charges on New Qualifying Services ordered during the term of the Agreement.
WAIVERS MUST BE REQUESTED ON THE NEW SERVICE ORDER. Qualifying Services

include; 1FB; iness Plus lincs, PBX Trunk ntrex, PRI ISDN, M ink Famil
lized M ink, Point to Point MegaLink, NARS, Channelized Trunks). Frame Rela

Custom Calling Features, CrisisLink (with 3 Yr LOE only), and Hunting,

4. ANNUAL BONUS REWARD (with two and three year contracts only):

Annual Bonus Reward cquals a percentage of customer’s total annual Eligible Billing IF Annual
Bonus Target is met or exceeded each year. Customer’s Annual Bonus Target amount will be
determined upon contract signature and will equal ninety percent (90%) of the Eligible Billing
initially enrolled in the promotion, multiplied by twelve (12). Evaluation of the Annual Bonus
Target amount will be made in the month following comnpletion of each twelve (12) month period
for which customer is entitled to such reward. Only Eligible Billing of BTN enrolled in the
promotion at the time of evaluation will be included. The Annual Bonus Reward will be credited
within sixty (60) days following the completion of each twelve (12) month period for which
Customer is entitled to such Reward. The Annual Bonus Reward will be credited proportionally to

AHBdlSmldlmksmnminedheeinmdassafuﬂxm&leuadamﬂsmdsavioenndsswﬁmofﬂleBeHSouﬂlTaﬁﬂ"sareownedLuBeHSouﬂllnteﬂecumlﬂgpgy
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BELLSOUTH GENERAL SUBSCRIBER SERVICE TARIFFFirst Revised Page 35.5.190riginal-Rage-35-5-19

TELECOMMUNICATIONS, INC. Cancels Qriginal Page 35.5.19
FLORIDA
ISSUED: March 16, 2007ISSUED:March-172004 EFFECTIVE: April 1, 2007EFFECTIVE-April-2,2004
BY: Marshall M. Criser III, President -FLBY:Jeseph-P—Lacher; President—EL
Miami, Florida

the BTN enrolled in the promotion at the time the credit is issued. The Annual Bonus Reward will

be paid in the form of credits in the OC&C (Other Charges and Credits) section of the enrolled
BTN bills.

Promotional Benefits:

--Monthly and Hunting Reward will begin within one (1) to two (2) billing cycles after the term
agreement has been signed and implemented. Applicable taxes and fees will be based on the full

retail price of all products and services that are billed. No taxes or fees will be added to the

monthly reward amounts given under this promotion.

ZE

All BellSomh marks contained herein and as set forth in the trademarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property
Corporation.




BELLSOUTH GENERAL SUBSCRIBER SERVICE TARIFF First Revised Page 35.5.19.10riginal-Page
355101

TELECOMMUNICATIONS, INC. Cancels Original Page 35.5.19.1
FLORIDA

ISSUED: March 16, 2007ISSUED:-Mareh-17-2004 EFFECTIVE: April 1, 2007EFEECTRVE:April-2;-2004

BY: Marshall M. Criser II1, President -FLBY:Joseph-P-Lacher President—FL

Miami, Florida
A2. GENERAL REGULATIONS
A2.10 Special Promotions (Cont'd)

A2.10.2 Descriptions (Cont'd)

A. The following promotions are on file with the Commission: (Cont'd)
Period
Area of Service Charges Waived Authority
Promotion
DELETED) (D)
BellSouth’s  BelSeuth-2Q2004
Service SBS Erame Relay
Territory Prometion-(Cont'd) L)
== From
Central Office —Subseribers-must
where services sign-a-term-agreement
are avajlable between-April-2,2004




BELLSOUTH GENERAL SUBSCRIBER SERVICE TARIFF First Revised Page 35.5.19.10+iginal-Page
355494

TELECOMMUNICATIONS, INC. Cancels Original Page 35.5.19.1
FLORIDA
ISSUED: March 16, 2007ISSUED:-March-17-2004 EFFECTIVE: April 1. 2007EFEECFRVE-Aprit2,2004
BY: Marshall M. Criser 11, President -FLBY:Joseph-P-Lacher, President—EL
Miami, Florida
BellSouth-offers
are-avaiable:
—Applieable-taxes
and-fees-will-be-based
on-the-fullretail-price
ofall-produets-and
serviees—No-taxes-or
fees-will- be-added-te
the-amount-ofany
reward-underthis
program:
Winning Rewards  --During the term of the agreement the customer will receive rewards in accordance with one (1) of the
(Cont’d) following three (3) options:
Option A
- Customer must bill Monthly Minimum of seventy-five 75) in Eligible Billing each month in

order to receive Monthly and Hunting rewards for that month. Option A plans include New Service
Rewards for qualifying new service orders. Option A plans do not include an Annual Bonus Reward.

- 12 Month Term: Monthly Reward = five pereent (5%) of Eligible monthly billing (less Hunting billin
capped at $1.687 per month. Hunting Reward = fifty percent (50%) of Hunting Charges.

- 24 Month Term: Monthly Reward = eight percent (8%) of Eligible monthly billing (less Hunting
billing) capped at $2,700 per month. Hunting Reward = seventy-five percent (75%) of Hunting Charges.

- 36 Month Term: Monthly R = 10 percent (10%) of Eligible monthly billing (less Hunting billin
capped at $3,370 per month. Hunting Reward = one-hundred percent (100%) of Hunting Charges.

Option B
- Customer must bill Monthly Minimum of two-hundred fifty dollars ($250) in Eligible Billing cach

month in order to reegive Monthly and Hunting rewards for that month. Option B plans include New
Service Rewards for qualifying new service orders. Option B plans include an Annual Bonus Reward.

- 24 Month Term: Monthly Reward = eight percent (8%) of Eligible monthly billing (less Hunting

illin cd at $2.700 per month. Hunting Reward = seventy-five percent (75%) of Hunting Charges.
Annual Bonus Reward = three percent (3%) of customer’s total annual Eligible billing if annual Bonus
Target t i t t $10,935).

=36 Month Term: Monthly Reward = twelve percent (12%) of Eligible monthly billing (less Hunting
billing) ¢ t $4,050 per month, Hunting Reward = one hundred percent (100%) of Hunting Charges.
Ann nus Reward = fivy nt (5%) of mer’s total annual Eligible billing if annual Bonus
Target t is met (capped at $18,225).

Option C
- Customer must bill Monthly Minimuimn of five-hundred dollars ($500) in Eligible Billing each month in

order to reccive Mouthly and Hunting rewards for that month tion C plans include New ic

Rewards for qualifying new service orders. Option C plans include an Annual Bonus Reward.
=24 Month Term: Monthly Reward = ten percent (10%) of Eligible monthly billing (less Hunting billing)

ca at $3,375 per month. Hunting Reward = seventy-five percent (75%) of Hunting Charges. Annual
Bonus Reward = thr reent (3%) of customer’s total annual Eligible billing if annual B Target
amount is met (capped at $10.935).

=36 Month Term: Monthly Reward = fifteen percent (15%) of Eligible monthly billing (less Hunting
All BellSouth marks contained herein and as set forth in the trademarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property
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BELLSOUTH GENERAL SUBSCRIBER SERVICE TARIFF First Revised Page 35.5.19. 1Original Page
355491

TELECOMMUNICATIONS, INC. Cancels Original Page 35.5.19.1
FLORIDA
ISSUED: March 16, 20071SSUED:-Mareh17,2004 EFFECTIVE: April 1, 2007EFFECHVE -April- 22004
BY: Marshall M. Criser IIl, President -FLB¥:Joseph-P—Lacher, President—EL
Miami, Florida

billing) capped at $5.062 per month. Hunting Reward = one hundred percent (100%) of Huntin

Charges. Annual Bonus Reward = five percent (5%) of customer’s total annual Eligible billing if annual
Bonus Target amount is met (capped at $18,225).

All BeliSouth marks contained herein and as set forth in the trademarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property




BELLSOUTH

TELECOMMUNICATIONS, INC.

FLORIDA

ISSUED:-Mareh+7-2004March 16, 2007

GENERAL SUBSCRIBER SERVICE TARIFF

Originat-First Revised Page 35.5.19.2

Cancels Original Page 35.5.19.2 5-49-

BY:JesephR-LacherMarshall M. Criser III, President-FL

Miami, Florida

A2. GENERAL REGULATIONS

A2.10 Special Promotions (Cont'd)
A2.10.2 Descriptions (Cont'd)
A. The following promotions are on file with the Commission: (Cont'd)

Area of
Promotion
(DELETED)
BellSouth’s
Service
Territory

-- From
Central
Officc where
services arc
available

Service

BeliSeuth-202004-SBS
Frame-Relay
Prometion-(Cont'd)

There-ise limitof
ene-reward-on-the-same
acceuntatthesame
address;-and-inthe

Charges Waived

EFFECTIVE: April-2,2004 April 1, 2007

Period
Authority

E-



BELLSOUTH GENERAL SUBSCRIBER SERVICE TARIFF Original-First Revnsed Page 35.5.19.2

TELECOMMUNICATIONS, INC. Cancels Original Page 35.5.19.2 549
FLORIDA
ISSUED:-Mareh1+7-2004March 16, 2007 EFFECTIVE: April-2;-2004April 1, 2007

BY :Jeseph-P-L-acherMarshall M. Criser 111, President-FL

Miami, Florida

Winning Rewards
{Cont’d)

All BellSouth marks contained herein and as set forth in the trademarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property

Promotion Restrictions/Eligibility Requirements

Customer Eligibility:

The Promotion is available on a per BellSouth customer billing account (“BTN™) basis to ncw or
existing BellSouth customers who subscribe to services reporte BellSouth as regulated in
accordance with the FCC's Part 32 Uniform System of Accounts (Regulated Services), and who are
billed by BellSouth on an aggregate monthly billing for all their BTNs in the amount between
seventy-five dollars ($75) and thirty-three thousand, seven hundred fifty dollars ($33,750) in

Regulated BST scrvicces.

BTN Eligibility:

BTN that include Regulated Services pursuant to Contract Service Arrangements (CSAs) or other
BellSouth programs or promotions are not eligible for enrollment in the Promotion, with the
cxception of BTN that includc scrvices enrolled in the PRI Advantage promotion which arc
eligible. All other BTN that bill Regulated Services are eligible (“Eligible BTNs”).

Billing Eligibility:

Billing for Regulated Services included in Eligible BTNs enrolled in the Promotion is eligible for
Promotion benefits (“Eligible Billing™); provided, however that billing for SMARTPath, E-911
Scrvices, MetroEthernet, BellSouth Integrated Solutions (BIS), Mem 11, and Inside Wiring is
not included in Eligible Billing and thus is not entitled to benefits under this Promotion. Benefits
will apply to the monthly billing for applicable recurring, non-recurring, and usage charges. Eligible
Billing shall not include taxes, late payment charges, charges billed pursuant to Federal or State

Act ervice Tariffs, and charges collected on behalf of citigs, municipalitics or other
vernmental cntitics (includin t not limited ¢ rcharges for 911 scrvices and dual party rela
service).

--Subscribers must sign a 12, 24, or 36 month term agreement to participate in this promotion.
Customer understands that their signature on the term agreement constitutes the customer’s
cnrollment in the promotion under the term clection and the applicablc tariffs: the signatory must
have authority to commit their company to the term election agreement.

—Contract must be signed within the promotional time period.

--Should Customer terminate the promotional Agreement without causc or all services with
BellSouth covered by this Promotion prior to the expiration of the selected Term, Customer must
reimburse BellSouth for all Rewards received prior to the date of such termination. These charges
will appear on Customer's final bill as a charge in the OC&C section. The application of the charges
pursuant to this section shall not affect the application of applicable termination charges pursuant to
the tariff or any other agrecment.

--Customers currently participating under a BellSouth Small Business promotion may migrate to this
promotion without incurring any termination liability from the existing promotion if the customer
has twelve (12) months or less remaining under the existing term election agreement.

—Customer: cntl artlcn atin mth foll win Busines romou ns may migrate to this

remaining under the existing term election agreement: Winning Rewards or Premium Rewards

2E

2

2



BELLSOUTH PRIVATE LINE SERVICES TARIFF
TELECOMMUNICATIONS, INC.
FLORIDA
ISSUED:-Mareh47-2005March 16, 2007
BY:Jeseph-Rt-acherMarshall M. Criser I1I, President-FL
Miami, Florida

B2. REGULATIONS
B2.7 Special Promotions (Cont'd)
B2.7.2 Descriptions (Cont'd)
A. The following promotions are on file with the Commission: (Cont'd)

Area of Service Charges Waived
Promotion
(DELETED)
BeliSouth’s 8 outh-plans-the-follie
Service Territory MegakinkMileage premetion-offers-ne
--From Central and-Mere i

Originat-First Revised Page 71.77
Cancels Original Page 71.77

EFFECTIVE: Aprit--2005April 1, 2007

Period
Authority

Offices where Promotion wetlas-bill-eredits-applieable-toward-mileage sensitive Interoffice Channel eharges—Complete-details-of

services are this-prometion-are-outlined-below-
available
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BELLSOUTH
TELECOMMUNICATIONS, INC.
FLORIDA

ISSUED:-Mareh-17,20605March 16, 2007

PRIVATE LINE SERVICES TARIFF Original-First Revised Page 71.77
Cancels Original Page 71.77

EFFECTIVE: April-1,-2005April 1. 2007

BY:Jeseph-P-LacherMarshall M. Criser I1I, President-FL

Miami, Florida

Winning Rewards Winning Rewards offers bill credits equal to a percentage of the eligible billing included in eligible

All BellSpulh marks contained herein and as set forth in the trademarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property

billing accounts (BTNs) enrolled in the promotion. It also offers free installation and one (1) month free
on new orders for qualifying scrvices that bill to BTN enrolled in the promotion.

Prometion Specifics

BTN Enrollment:
Eligible Billing i
Huntin, those t ¢ defined below. (collectively, Rew; ._Additionally, certain Plan
Options include an “Annual Bonus Reward.”

The promotion offers four (4) different types of Rewards:

1. MONTHLY REWARDS:

Monthly Rewards equal a percentage of customer’s monthly Eligible billing EXCEPT for Hunting
billing. The Monthly Reward is applied as a credit each month. Credit percentages vary based on
Contract Term and Pricing Option selected. Rewards will be paid in the form of credits in the OC&C

(Other Charges and Credits) scction of the invoices of enrolled BTNs.

2. HUNTING REWARDS:

Hunting Rewards equal a percentage of customer’s monthly Eligible Hunting billing applied as a credit
each month. Credit percentages vary based on Contract Term and Pricing Option selected. Rewards

will id in the form of credits in the OC&C (Other Charges and Credi tion of the invoices of
nroliecd BTNs.

3. NEW SERVICE REWARDS:

New Service Rewards equal the Waiver of Installation Charges AND First Month’s Monthly Recurring
Charges on New Qualifying Services ordered during the term of the Agreement. WAIVERS MUST BE
REQUESTED ON THE NEW SERVICE ORDER. lifying Services includc: 1FBs/Busingss Plus

lines, PBX Trunks, Centrex. PRI ISDN, MegaLink Family (Channelized MegaLink, Point to Point
MegalLink, NARS, Channelized Trunks), Frame Relay. Custom Calling Features. CrisisLink (with 3 Yr
LOE only), and Hunting,

4. A AL B REW, with two and thr ontr nly):
Bonuys R als ntage of customer’s t | Eligible Billing IF Annual Bonus

Target is met or exceeded each year. Customer’s Annual Bonus Target amount will be determined upon
contract signature and will equal ninety percent (90%) of the Eligible Billing initially enrolied in the
promotion, multiplied by twelve (12). Evaluation of the Annual Bonus Target amount will be made in

nth followin letion ch twelve (12) month period for which gustomer is entitled to such
reward. Only Eligible Billing of BTN enrolled in the promotion at the time of evaluation will

included. The Annual Bonus Reward will be credited within sixty (60) days following the completion of
each twelve (12) month period for which Customer is entitled to such Reward. The Annual Bonus
Reward will be credited proportionally to the BTNs enrolled in the promotion at the time the credit is
issucd. The Annual Bonus Reward will be paid in the form of credits in the OC&C (Other Charges and
Credits) section of the enrolled BTNs bills.

Promotional Benefits:

--Monthly and Hunting Reward will begin within one (1) to two (2) billing cycles after the term
agreement has been signed and implemented. Applicable taxes and fees will be based on the full retail
price of all products and services that are billed. No taxes or fees will be added to the monthly reward

amounts given under this promotion.

04/01/2007

to

12/31/2007
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BELLSOUTH PRIVATE LINE SERVICES TARIFF First Revised Page 71.780riginal Page-71-78

TELECOMMUNICATIONS, INC. Cancels Original Page 71.78
FLORIDA
ISSUED: March 16, 20071SSUED-March-17-2005 EFFECTIVE: April 1, 2007EEEECHVE:April 12005
BY: Marshall M. Criser 11, President -FLB¥:Joseph-Pl-acherRresident—FL
Miami, Florida

B2. REGULATIONS
B2.7 Special Promotions (Cont'd)
B2.7.2 Descriptions (Cont'd)
A. The following promotions are on file with the Commission: (Cont'd)

Period
Area of Promotion  Service Charges Waived Authority
(DELETED)
BeliSouth’s Service  2Q05-BeliSeuth  PROMOTIONRESTRICTIONS:(Cont d) 64/8+2005
Territory Megalink
-- From Central Mileage-and
Offices where MorePrometion

services arc available {(Cent'd)

Winning Rewards --During the term of the agreement the customer will receive rewards in accordance with one (1) of

(Cont’d) the following three (3) options:
Option A

= Customer must bill Monthly Minimum of seventy-five dollars ($75) in Eligible Billing each month

er to receive Monthly and Hunting rew: for that month. Option A s include New

Service Rewards for qualifying new service orders. Option A plans do not include an Annual Bonus

Reward.

=12 Month Term: Monthly Reward = five percent (5%} of Eligible monthly billing (less Hunting
illing) ¢ £ $1.687 per month. Hunting Reward = fi creent (50%) of Hunting Charges.

- 24 Month Term: Monthly Reward = eight percent (8%) of Eligible monthly billing (less Hunting
billing) capped at $2,700 per month. Hunting Reward = seventy-five percent (75%) of Hunting
Charges.

- 36 Month Term: Monthly Reward = 10 percent (10%) of Eligible monthly billing (less Hunting

billing) capped at $3.370 per month. Hunting Reward = one-hundred percent (100%) of Hunting
Charges.

QOption B
AllBellSqlﬂ\nnd(scontainedha'einandas set forth in the tradernarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property
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Y: Marshall M. Criser III, President -FLBY:-Joseph-P—Lacher,President—EL

Miami, Florida

= Customer must bill Monthly Minimum of two-hundred fifty dollars ($250) in Eligible Billing each
month in order to receive Monthly and Hunting rewards for that month. Option B plans include
New Service Rewards for qualifying new service orders. Option B plans include an Annual Bonus
Reward.

- 24 Month Term: Monthly Reward = eight percent (8%) of Eligible monthly billing (less Hunting
billing) capped at $2,700 per month, Hunting Reward = seventy-five percent (75%) of Huntin
Charges. Annual Bonus Reward = three percent (3%) of customer’s total annual Eligible billing if

annyal Bonus Target amount is met (capped at $10,935).
- 36 Month Term: Monthly Reward = twelve percent (12%) of Eligible monthly billing (less

Hunting billing) capped at $4.050 per month. Hunting Reward = one hundred percent (100%) of

Hunting Charges. Annual Bonus Reward = five percent (5%) of customer’s total annual Eligible

billing if annual Bonus Target amount is met (c t $18,225).

Option C
- Customer must bill Monthly Minimum of five-hundred dollars ($500) in Eligible Billing each
month in order to receive Monthly and Hunting rewards for that month. Option C plans include

New Service Rewards for qualifying n rvice orders. tion C plans inclu Annual Boni
Reward.

- 24 Month Term: Monthly Reward = ten percent (10%) of Eligible monthly billing (less Hunting
billing) ca at $3.375 per month. Hunting Reward = seventy-five percent (75%) of Huntin,
Charges. Annual Bonus Reward = three percent (3%) of customer’s total annual Eligible billing if
annual Bonus Target amount is met (capped at $10,935).

- 36 Month Term: Monthly Reward = fifteen percent (15%) of Eligible monthly billing (less

Hunting billing) capped at $5.062 per month. Hunting Reward = one hundred percent (100%) of
Hunting Charges. Annual Bonus Reward = five percent (5%) of customer’s total annual Eligible
illing if 1 Bonus Target nt is met (c: at $18,225).
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B2. REGULATIONS

B2.7 Special Promotions (Cont'd)

B2.7.2 Descriptions (Cont'd)

A.__The following promotions are on file with the Commission: (Cont'd)

Area of Promotion  Service

Period
Charges Waived Authority

BellSouth’s Service  Winning Rewards Promotion Restrictions/Eligibility Requirements

Territory (Cont’d)
-- From Central Officcs

where scrvices are

available

Customcr Eligibility:

The Promotion is available on a per BeliSouth customer billing account (“BTN"™) basis to new or
existing BellSouth customers who subscribe to scrvices reported by BellSouth as regulated in
accordance with the FCC's Part 32 Uniform System of Accounts (Regulated Services), and who are
billed by BellSouth on an aggregate monthly billing for all their BTNs in the amount between
scventy-five dollars ($75) and thirty-three thousand, scven hundred fifty dollars ($33,750) in
Regulated BST serviccs.

BTN Eligibility:

BTNs that include Regulated Services pursuant to Contract Service Arrangements (CSAs) or other
BellSouth programs or promotions are not eligible for enroliment in the Promotion, with the
cxception of BTN that includc services enrolled in the PRI Advantage promotion which arc
cligible. All other BTNs that bill Regulated Services are cligible (“Eligible BTNs”).

Billing Eligibility:

Billing for Regulated Services included in Eligible BTNs enrolled in the Promotion is cligible for
Promotion benefits (“Eligible Billing™); provided, however that billing for SMARTPath, E-911
Services, MetroEthernet, BellSouth Integrated Solutions (BIS), MemoryCall, and Inside Wiring is
not included in Eligible Billing and thus is not entitled to benefits under this Promotion. Benefits
will apply to the monthly billing for applicable recurring, non-recurring, and usage charges. Eligible
Billing shall not include taxcs, late payment charges, charges billed pursuant to Federal or State
Access Service Tariffs, and charges collected on behalf of cities, municipalities or other
governmental entities (including, but not limited to, surcharges for 911 services and dual party relay
service).

--Subscribers must sign a 12, 24, or 36 month term agrcement to participate in this promotion.
Customer understands that their signaturc on the term agrecment constitutes the customer’s
cnrollment in the promotion under the term election and the applicable tariffs: the signatory must
have authority to commit their company to the tcrm ¢clection agreement.

--Contract must be signed within the promotional time period.

--Should Customer terminate the promotional Agreement without cause or all services with
BellSouth covered by this Promotion prior to the expiration of the selected Term, Customer must
reimburse BellSouth for all Rewards received prior to the date of such termination. These charges
will appcar on Customer's final bill as a charge in the OC&C section. The application of the charges
pursuant to this section shall not affect the application of applicable termination charges pursuant to
the tariff or any other agreccment,

--Customers currently participating under a BellSouth Small Business promotion may migrate to
this promotion without incurring any termination liability from the cxisting promotion if the

customer has twelve (12) months or less remaining under the existing term clection agreement.

--Customers currently participating in the following Large Business promotions may migrate to this
promotion without incurring any termination liability if the customer has six (6) months or less
remaining under the cxisting term clection agreement: Winning Rewards or Premium Rewards

Al BellSouth marks contained herein and as set forth in the trademarks and service marks section of the BellSouth Tariffs are owned by BellSouth Intellectual Property

Corporation.
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